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WHY BUY USED EQUIPMENT
                                  From Louisiana Cat

Why buy Used vs New? When starting a new project or expanding your fleet, it’s important to make the whole 
operation as financially solvent as possible. Your first question might be Buy or Rent?  
 
A general rule of thumb is if you don’t use a piece of equipment more than 60 to 70 percent of the time, consider 
renting. If renting a machine costs as much or more than owning it, then it’s time to buy. When buying used, you have 
many factors to consider:

Limited Depreciation: New equipment depreciates fast - 20 to 40 
percent the first year! Properly maintained used equipment depreciates 
slowly.
 
Features/Functions: Technology and features don’t change often so a 
3 year old machine may have the same performance and capabilities as 
new, but with a lower price!
 
Superior Condition: Our low hour rental machines are always for sale 
and all are maintained with Genuine Cat Parts for years of productive 
life ahead.
 
Manufacturer’s Warranty: Used Equipment from our rental fleet and lease returns often have several years of 
Factory Warranty remaining and Extended Powertrain options are available.
 
Relationships:  Buying from an auction has its risks. We’re local and for over 80 years we’ve stood behind what we 
sell, providing 140 point inspections, many photos and Sales representatives who want to earn your repeat business.
 
It’s easy: View Cat and other brands on our website. Get special incentives, lease to own or financing, 
attachments and jobsite productivity technology. A customized machine and buying experience that just fits!

© 2017 Caterpillar. All Rights Reserved. CAT, CATERPILLAR, BUILT FOR IT, their respective logos, “Caterpillar Yellow,” the “Power Edge” trade dress as well as
corporate and product identity used herein, are trademarks of Caterpillar and may not be used without permission.

EXPERIENCE THE DIFFERENCE WITH LOUISIANA CAT
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Over its 50-year history, McAninch Corp. has earned 
a reputation as one of the nation’s leading earth-
moving contractors.

With a current roster of 250 employees, the Des Moines, 
Iowa-based company began in 1967 when Dwayne McAninch 
built his first farm pond with a Cat® D7 dozer. 

Over the years, McAninch has grown into a large, regional 
operation that specializes in both large-scale mobilization 
of equipment for mass grading work, as well as a variety 
of smaller projects. The majority of its work is conducted 
in the greater Des Moines area. It also serves all of Iowa, 
as well as Missouri, Nebraska, Kansas and beyond.

Typical private-sector projects include residential devel-
opments, golf courses, shopping centers, office complexes, 
power plants—encompassing a complete spectrum of 
project sizes and complexities. In many cases, McAninch 
collaborates with owners and developers as engineering 
plans are created. In the public sector, McAninch builds 
highways, airports, and flood-control levees, often in co-
bid partnership with other contractors. 

 LEADER  
O F  T H E 
PACK

McAninch Corp. one of the most  
technologically advanced earthmovers

MCANINCH CORP.
 
Owner: Doug McAninch

Location: Des Moines, Iowa

Established: 1967

Employees: 250

Services: Residential developments, golf courses, 
shopping centers, office complexes, power plants, 
highways, airports, and flood-control levees

Cat® Equipment: Nearly 200 pieces, including 
Compact Track Loaders, Multi Terrain Loaders, Mini 
Excavators, Hydraulic Excavators, Wheel Loaders, 
Track Loaders, Dozers, Motor Graders, Compactors 
and Pull Scrapers. Also 38 units on rent from Ziegler. 
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continued on page 6

“We have several customers that we 
work with exclusively to the extent 
that we’re doing hundreds and hun-
dreds of residential lots per year,” says 
McAninch vice president Ed Origer. 
“Some are more geared to commercial 
development. We partner with these 
people because it creates efficiencies 
and time is money, so turning over the 
projects in a timely manner is critical.”   

The company has four divisions, 
including GPS grading, maintenance, 

transportation and underground utili-
ties, and has anywhere from 20 to 25 
jobs working at any given time.

Leading-edge technology
Today, McAninch is nationally recog-

nized as one of the most technologically 
advanced earthmoving contractors. 
Since the 1980s, the contractor has 
served as one of Caterpillar’s beta 

sites for testing new components and 
machine configurations. 

“Our big thing is how many cubic 
yards of dirt we are moving,” Origer 
says. “Whether it’s feathers or dirt, it’s 
all based on the volume your machine 
can hold, and it’s all dependent on the 
weight of the material.” 

As an early adopter of state-of-the-
art technology, McAninch possesses 
a highly experienced in-house GPS 
division that lends expertise and 
substantial knowledge to each project.

McAninch adopted GPS in 1999 
when Trimble Navigation introduced 
the dual-antenna Site Vision system that 
employs guidance and machine control. 
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Light bars mounted in the operator’s 
field of vision signal proper blade angle 
as the machine dozes, while a video 
display shows the proper cut or fill on 
the jobsite. The immediate benefits are 
speed and extreme accuracy.

“We have always prided ourselves 
on being on the leading edge,” says 
Origer. “When Dwayne decided to go 
this route, he went ‘all in’ and made 
a significant investment. Trimble and 
Caterpillar® work very closely together, 
and we work in tandem with them. 
For a small Iowa company that is 
family owned, we have always prided 
ourselves on being at or near the front 
of new technology.”

For decades, equipment operators 
took their instructions from stakes in 
the ground that had to be moved and 
reset as the work unfolded. Onboard 
GPS receivers enable scrapers, dozers, 
graders and compactors to plot accurate 
courses with little or no reference to 
in-ground markers. 

With GPS, supervisors no longer 
have to reset stakes, so they can 
concentrate on haul routes and cycle 
times. At day’s end they drive their 
sites in GPS-equipped pickups and 

send progress data to the home office 
so estimators can check productiv-
ity against the original schedule. All 
earthmoving tasks and management 
functions are improved by GPS, and 
these benefits are realized in all the 
work that the McAninch team does.

Another example of the company’s 
approach to embracing new technology 
is the use of hand-held SPS985 GNSS 
Smart Antenna for high-accuracy site 
mapping. McAninch is putting the 
hand-held technology to use on a 
320-acre fertilizer plant development 
in Weaver, Iowa. 

“With these projects, so many utilities 
have to occupy a limited space, and we 
can pinpoint where the water line and 
other utilities are located in 3D,” Origer 
says. “It’s 3D underground, so we can 
see all of the utilities underground. 
It has revolutionized the ‘as-built’ for 
the site, using both the rover, and the 
hand-held units. 

“The machines are using the GPS 
for fine grading, and when they’re 
done, we bring in the next step, so 
we start capturing everything after 
it’s built,” Origer continues. “Our guys 
are trained to use these units. They’re 

out there every day working with the 
crews. We do data collection with 
these units to assist the engineers/
surveyors with accurate data for their 
as-built drawings.

“This way, we can keep everything 
up to the minute on a daily basis,” he 
adds. “You can’t believe how valuable 
this is on a site—we can record every-
thing this way. It also cuts down on 
costs for future development, as they 
already have that information stored.” 

Not only do McAninch crews strive 
to do the job quickly while meeting 
all specifications, they are also adept 
at resolving issues in the field.

“It may be a design issue conflict 
in the field, and we don’t want to just 
come to you with the problem,” Origer 
says. “We want to offer you a solution 
or two so that we can say here’s what’s 
wrong and here’s what needs to be 
done and here’s how we can get that 
done. If there are issues, we resolve 
them. We stand behind our work.”

McAninch has a sizable core of 
long-term employees, including some 
who represent third-generation family 
members to work for the company.

“So that’s a key too when you 
have good people that you can trust,” 
Origer says.  

Prior to the great recession in 2008, 
McAninch employed upwards of 850 
people.

“It was just like flipping a light switch,” 
Origer recalls. “We went from doing 
multiple residential developments a 
year with hundreds if not thousands 
of residential lots, to zero. And that 
lasted for several years.  

“When you go through and economic 
down turn like that, it definitely edu-
cates you and makes you a smarter 
contractor—more efficient, leaner, 
and in a better position to weather 
the next storm. The trick is to be in 
position before the next storm, and I 
think managing your equipment fleet 
is a big part of that.”  

Ready to roll
With a fleet of approximately 200 

pieces of Cat® equipment, McAninch 
is able to deploy equipment to jobsites 



quickly and efficiently. It has a dedi-
cated transportation department that 
knows the rules for moving equipment 
locally, and obtaining proper permit-
ting across state lines.

“Our goal is to hit the ground run-
ning,” Origer says. “If you’re going to 
move a D9L Dozer and a 631 Scraper, 
we have two lowboys.  The scraper’s 
on one and the tractor is on the other, 
and when they get dropped off they 
can start working while the next ma-
chines are coming in.” 

McAninch performs its own equip-
ment maintenance in a dedicated 
66,000 sq.-ft. facility with 28 service 
bays. Handling maintenance on its own 
enables the contractor to significantly 
extend the life of its Cat machines.

The contractor has 20 Cat D9L Dozers, 
many of which have accumulated an 
amazing 25,000 to as many as 35,000 
hours. The durability of Cat equipment 
means the contractor can extend the 
life of these machines. A number of 
these machines are now on their third 
engine, and their fourth or fifth set of 
hydraulic pumps.

“The Cat D9s perform better for us 
and a lot of it has to do with the en-
vironment we’re in—the soils that we 
deal with,” Origer says. “The acquisition 
of these machines dates back to the 
mid-1980s, and we continue to rebuild 
them because they pair up nicely with 
the scrapers that we use.”

Local Cat dealer Ziegler makes 
equipment maintenance simpler by 
providing all the literature and other 
technical help that McAninch’s mainte-
nance division requires, says equipment 
manager Jason Paulson. 

“We can get almost any part within 
a day or two, and that is the name 
of the game,” Paulson says. “ With as 
many jobs as we’re running, uptime 
during the season is a major thing, 
and our uptime with Cat equipment 
is about 97 percent. So when it comes 
to maintenance, we turn it around 
and get it back out in the field as fast 
as we can.” 

McAninch underground utility crews 
utilize Cat 345 and 349 Hydraulic Ex-
cavators. The company also owns a 
Cat 390, which is the largest excavator 

made by Caterpillar. At one point, it 
had the largest privately owned fleet 
of 973 Track Loaders in the world. It 
also makes extensive use of Cat D6, 
D7 and D8 Dozers.

“Both Dwayne and Doug McAninch 
have always been firm believers in Cat 
equipment,” Origer says. “They know 
that it’s good equipment—you buy it 
and it’s going to last.

“It’s like buying a car—you can go 
buy a used Yugo or you can buy a 
brand new Cadillac,” Origer continues. 
“They’re both cars, but one of them is 
going to perform better and hold its 
value. There’re a lot of factors we look 
at when it comes to buying equipment, 
but the Cat equipment just seems to 
be more durable, and we have been 
loyal to the brand for a lot 
of years. It has helped 
get us to where 
we are today.”    

– ED ORIGER
 Vice President
 McAninch Corp.

“ The acquisition of these machines dates back to the 
mid-1980s, and we continue to rebuild them because they 
pair up nicely with the scrapers that we use. ”

GNSS Smart Antenna >
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F ounded by Dale Elphinstone 
in 1975 and located in Burnie, 
Tasmania, Australia, Elphinstone 

is a leading manufacturer of quality 
products for the global rail maintenance, 
underground and surface mining in-
dustries including: extended distance, 
off-highway haulage trucks; techno-
logically advanced road-rail excavators 
and rail maintenance equipment; and 
underground support vehicles.

Elphinstone manufactures the well-
known and widely respected Haulmax, 
Railmax and SVS brands that are mar-
keted worldwide.

“We’ve enjoyed a 40-year association 
with Caterpillar® and Caterpillar OEM 
Solutions,” says Kelly Elphinstone, 
managing director. “Our partnership 
with Caterpillar has always been a 
mutually successful one. We believe 
the Cat® product is the best in the 
market. The durability, the customer 
support and the Cat dealer network 
are unrivaled globally.”

Company transition
Recently, the Company purchased 

back the IP to its previous Elphinstone 
brand and re-launched as “The Next 
Generation,” reflecting their re-entry 
into the underground mining market 
with Elphinstone’s next generation of 
underground support vehicles, and a 
deliberate transition from the original 
generation of management to the next.

One of the first products to be re-
leased under the Elphinstone brand 
is the WR820 Agitator Truck—a new 
ground-up design for customers who 
need high-volume and efficient concrete 
transport underground. Elphinstone’s 
new WR820 Agitator is a purpose-built 
10.5-cu.-yd. (8 m3) platform, specifically 
for underground applications.

“We work very closely with  
Caterpillar OEM Solutions,” says Kelly.  
“They’re very supportive from both 
an engineering and sales perspective.  

They’re helpful in opening the door 
for Cat OEMs to access the worldwide 
Cat dealer network, removing barriers 
to market entry and providing any as-
sistance we need.” 

“Caterpillar OEM Solutions is an 
excellent partner,” says Mal Watkinson, 
Product Development and Marketing 
Manager for Underground Support 
Vehicles. “We work intimately with 
them on the product designs—we 
share technical information, machine 
models, drawings, and technical sup-
port which makes the development of 
the products much easier.

“Parts and service support is key in 
running underground mining equipment, 
and that’s the main reason we prefer 
to use Cat components,” he adds. “The 
components are common with other 
products that dealers or customers 
already have stocked on the shelf and 
are therefore ready when customers 
need replacements.”

Valuable relationship
“The company is in contact with OEM 

Solutions and its account manager on 
a weekly basis,” Kelly says. 

“As soon as they or we identify an op-
portunity, we’re able to talk openly with 
them about it. They also enable connec-
tions to the Caterpillar product groups 
for us and that’s of incredible value.”

“The Cat dealers and Caterpillar 
bring experience and brand/product 
reputation to the relationship,” Kelly 
says. “The global dealer network 
reaches customers in countries around 
the world. When a customer needs 
product support they can rely on a 
one-stop-shop solution when using 
Cat components.”  

Adds founder Dale Elphinstone: “The 
customers see us as a value supplier. 
We build products to a quality standard 
that provides value to our customers. 
Elphinstone also stands for enduring 
product support. No matter what, we 
stand by our customers.” 

“We’re very proud of the relation-
ship we’ve been able to establish with 
Caterpillar over the last 40 years and 
particularly Caterpillar OEM Solutions, 
which has provided invaluable support 
to us over that time,” Kelly says. “They’re 
an effective liaison between ourselves, 
the dealers and the product groups, 
assisting to promote our products so 
we’re able to complement the existing 
Cat product line. At the end of the day, 
it’s about getting more yellow iron in 
the field around the world and we 
couldn’t be happier.” 

For more information about  
Elphinstone contact our dealership or 
visit Elphinstone.com

OEM CUSTOMER PROFILE: ELPHINSTONE PTY. LTD. 

“THE NEXT GENERATION” UNVEILED

Scan code to view Elphinstone Pty. Ltd. video
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For nearly 40 years, MEGA  
Corporation, Albuquerque,  
New Mexico, has been manufac-

turing products in combination with 
on-highway trucks and off-highway 
trucks, tow tractors, articulated trucks 
and wheel tractor scrapers for use in 
the construction and mining industries 
worldwide. Their extensive product 
portfolio includes water and fuel 
trucks, coal tankers, bottom dump 
trailers, equipment transports, spe-
cialty dumper bodies, mobile pumps 
and elevating scrapers.

“MEGA chooses to work with 
products that customers are ask-
ing for, and by and large customers 
request Cat® equipment for most  
of the products that we make,” 
says MEGA president Jim Kunz. 
“Caterpillar® is the market share leader 
in all of the product categories that 
we manufacture our equipment for.”   

MEGA manufactures a line of 
heavy equipment transport trailers 
designed to work with tow tractors 
based on the Cat Off-Highway Truck 
Bare Chassis.

The MEGA Equipment Trailer 
(MET) can be custom designed to fit 
dozers, excavators, shovels and other 
heavy equipment found in mines 
and on large earthmoving projects. 
Using a MET helps prevent and/
or reduce expensive undercarriage 
maintenance that can result from 
repositioning large track machines 
within mine sites.

The simple and rugged gooseneck-
type design includes the components 
necessary to convert the truck chas-
sis into a tow vehicle—including the 
hitch system, deck, fender, hydraulic 
system and brake control software. 
MEGA trailers are equipped with trail-
ing axles utilizing Cat Off-Highway 
Truck wheel groups, including oil-
cooled brakes and Cat brake control 
components.

Adds Kunz: “Caterpillar OEM  
Solutions gives us a window into  
Caterpillar. They’ve got the engineering, 
product support, warranty adminis-
tration and sales support that you’d 
expect in any kind of a business. That 
gives MEGA a pathway to work with 
Caterpillar that covers all the bases.

MEGA has a reputation for provid-
ing a quality product that’s backed up 

by the best dealer support network 
in the world, Kunz says.

“We take advantage of that and 
work through that support network 
to provide the best overall product 
value to our customers.” 

For more information about MEGA 
Products, contact our dealership or 
visit megacorpinc.com

OEM CUSTOMER PROFILE: MEGA CORPORATION 

MEGA MACHINES = MAXIMUM VALUE

Scan code to view Mega Corporation videoScan code to view Mega Corporation video
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Wabash Mfg. Inc., head-
quartered in Westlock, 
Alberta, Canada, was 

founded in 1981 and is a well-known 
manufacturer of quality fluid hauling 
tanks, trailers and mining support 
equipment.

 Working with Caterpillar® OEM  
Solutions, Wabash manufactures  
off-road articulating fuel and lube 
trucks, off-road bulk oil trucks, off-
road vacuum trucks and now offers 
the world’s first articulating LNG 
refueler based on a Cat® 45-ton 745C 
Articulated Truck Long Wheelbase 
Bare Chassis.

Fuel is one of the largest costs 
for any mining operation. And 
with LNG a plentiful resource that 
can be processed anywhere on the 
planet, any mine in the world can 
have access to it. Combine the fact 
that governments are beginning to 
impose greenhouse gas emissions 
caps, and LNG becomes an attractive 
alternative fuel source. 

The W45LNG Refueler is designed 
specifically for mining applications 
and has a tank capacity of 7,800 gal. 
(29 525 lit). It features a vacuum-
insulated, double-walled stainless 
steel vessel with a dispense rate of 
250 GPM (950 LPM) and a deployable 
boom that reaches up to 33 ft. (10 m).

“Cat articulated trucks are so ver-
satile in the mining application,” says 
Dave Mortensen, general manager.  
“They can handle most any haul road 
conditions and negotiate extreme 
grades—plus they have great flotation 
so they can operate in soft underfoot 
conditions. They’re just the absolute 
best fit in hard rock, oil sands or any 
kind of mining conditions.”  

Its ergonomic design provides safe, 
convenient, ground level access to 
operating components and valves 
and simple operator interface for fast, 
efficient fuel deliveries.

“Caterpillar OEM Solutions was the 
obvious choice for this application be-
cause of the engineering support we 
receive from them,” says mining sales 
manager Dan Hunt. “They help us with 
electrical systems, hydraulics and other 
components. That’s the reason we selected 
Caterpillar to work with on this new 
LNG Refueler. Caterpillar OEM Solutions 
has helped us more than I can describe. 
They have been absolutely tremendous 
in supporting this initiative.”

Safety is a major driving force on 
any mining site. “With our design of 
the W45LNG, we focused every as-
pect of our design around safety as 
the priority,” Hunt says. “Of necessity, 
considerable safety measures have 
been incorporated into the design of 
this LNG Refueler.”

Wabash maintains a staff of highly 
qualified service technicians that travel 
worldwide as needed. And Wabash 
stocks a large parts inventory to 
support their customers’ machines 
worldwide. With its strong customer 
focus, Wabash continues to build 
customer relationships based on 
their needs, service requirements and 
expectations.

Wabash has a reputation for product 
longevity, innovation and customiza-
tion that perfectly suits the customer’s 
application. “And this new W45LNG 
Refueler continues that tradition,” 
Mortensen says.” 

For more information about Wabash 
manufacturing products, contact our 
dealership or visit wabash.ca 

OEM CUSTOMER PROFILE: WABASH MFG. INC. 

FIRST ARTICULATING LNG REFUELER

Scan code to view Wabash Mfg. Inc. videoScan code to view Wabash Mfg. Inc. video
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Located in Jacksonville, Tex-
as, and Ontario, Calif., Klein  
Products Inc. manufactures  

large capacity, mobile tank equipment 
and works closely with Caterpillar® 
OEM Solutions to match their water 
tanks with Cat® bare chassis trucks. 

Founded in 1957, Klein markets 
their rugged, reliable water trucks to 
construction and mining customers 
worldwide.

Klein’s patented trapezoidal tank 
design is inherently safer. Its inge-
nious trapezoidal shape with wide 
bottom and narrow top enables ex-
cellent operator visibility all around 
the machine. 

Its lower center of gravity com-
bines with the tank’s internal baffles 
to eliminate load surges (when less 
than full) and reduce the chance of 
tipping while providing greater vehicle 
stability and control when negotiating 
uphill / downhill grades and turns. 

Importantly, to ensure Klein tanks 
perform well and withstand the rig-
ors of heavy-duty construction sites 
and harsh mining environments, 
Klein also designs and builds all its 
own high quality pumps, valves and 
related discharge equipment along 
with their corrosive-proof aluminum 
spray heads. One of the options Klein 
offers is a joystick-controlled water 
cannon for watering down stockpiles, 
cleaning out dump bodies, reducing 
dust in loading areas and even for 
fire fighting.  

Klein tank designs match up with 
all Cat Off-Highway Trucks as well 
as Cat Articulated Trucks and offer 
capacities from 5,000 to 40,000 gal. 
Sales, service and product support for 
Klein tanks are delivered worldwide 
through the reliable Cat dealer network 
that delivers parts either same day 
or next day anywhere in the world. 

“Using the Cat dealer network is the 
best way for us to service our custom-

ers,” says Barry McManus, president 
of Klein Products, Inc.

“We’ve always had a great relation-
ship with Caterpillar and Cat dealers,” 
McManus says. “The seamless support 
we receive from the OEM Solutions 
group is just sensational. And that 
support is just a phone call away.”

Klein prides itself on the fact that 
all its water discharge packages are 
tailored to the specific needs and 
applications of its customers. 

“Our design team always begins 

with four goals for every one of our 
new products,” McManus says. ”It 
must be safe, functional, meet the 
quality standards of our customer 
and be easy to maintain and service. 
We have a driving passion to be the 
best in the world at making water 
and fuel distribution tanks, pumps 
and valves.” 

For more information about Klein 
Products Inc. contact our dealership 
or visit KleinProducts.com

OEM CUSTOMER PROFILE: KLEIN PRODUCTS, INC. 

THE SHAPE OF SUCCESS

Scan code to view Klein Products, Inc. videoScan code to view Klein Products, Inc. video
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OEM CUSTOMER PROFILE: SNIJDER B.V.  

SOLUTIONS BUILDER
Managing Director Ron 

Snijder is very committed 
to his customers and his 

business. Snijder will provide the right 
machine solution for your application 
anywhere in the world. His satisfied 
customers are proof positive. 

A family-owned company, Snijder 
B.V. was founded in 1957 and is head-
quartered in Hoorn, Holland in the 
Netherlands. Snijder is able to handle 
every aspect of the custom machine 
building process in house—from 
design and build to ship, erect on 
site, plug and play, then demobilize 
and/or remobilize to another jobsite. 

Using a process that begins with 
meticulous research into a customer’s 
application needs, Snijder has earned 
an envied reputation for building 
superb custom machines designed 
specifically for their customers’ de-
manding applications.

Snijder B.V. is best known for client 
service, quality, innovation and speed 
of project delivery. Additionally, Snijder 
takes pride in their own factory-trained 
service technicians, parts inventories, 
and logistical capabilities to support 
custom products and projects globally. 

Many of Snijder’s clients operate 
in demanding applications such as 
earthmoving and road construction, 
building breakwaters and other rock 
works, mining, plus dredging for land 
reclamation, coastal defense projects, 
pipeline construction and maritime 
infrastructure.

Why Snijder chooses Cat®  
machines

Snijder’s own engineering team 
modifies the Cat 6015B OEM Front-
less Hydraulic Shovels (FHS units) 
for their applications. 

“Quality is probably the most im-
portant reason that we choose Cat 
machines,” says Snijder. “In addition, 
probably 90 percent of our fleet is 

already Cat machines so we’re very 
familiar with their technology and 
proven reliability. 

“We have a good supplier relationship 
with Caterpillar®. Their parts avail-
ability is excellent, they have strong 
knowledge of their machines’ inner 
workings/design and they provide 
excellent access to that information 
which is a great help to our techni-
cal people.” 

To strengthen their presence in this 
product category, Caterpillar recently 
announced that it has extended ma-
chine options above 100 metric tons 
for specialty applications.

Environmental responsibility
Snijder is always working to be 

more environmentally responsible 
and reduce their carbon footprint. 
“Internally at Snijder we are totally 
committed to do things this way—we 
are driven by our own high standards,” 
says Snijder.

Passion for the business 
Ron Snijder himself has a real 

passion for the business that fuels 
a team of very motivated people at 
Snijder B.V.

“The Snijder team is very proud of 
the final outcome with the 6015B. It 
represents a strong reason for every-
one to work closely together. We are 
really one big family at Snijder, all 
working together for the same cause 
and end result—the right solution for 
the customer,” Snijder says.

Snijder notes that they are very 
happy with the cooperation and 
assistance they have received from 
Caterpillar OEM Solutions and they 
are confident that Caterpillar OEM 
Solutions will continue to meet/de-
liver for Snijder on their next custom 
machine challenge. 

For more information about  
Snijder, contact our dealership or visit  
snijder.nl/home-en

Ron Snijder
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In the day-to-day operation of his construction business, Jeff  
Robards wears many hats.
Whether it’s performing front office tasks such as estimating, 

paying bills, or working out in the field transporting or operating 
equipment, Robards is not one to sit still. Just for good measure, he 
also helps repair equipment in a pinch.

“I developed the business from the ground up, so I’ve touched 
everything,” says Robards, owner of Jeff Robards Construction Inc. 
in Shepherdsville, Ky.  

“You have to prioritize, and the day before I already know what I’m 
going to do the next day,” says Robards, who started the 40-employee 
company in 1995. “Last week I had a foreman who was out, so I had 
to run equipment all week long, and that was fine with me. That’s the 

“Determine never to be idle. No person 

will have occasion to complain of the 

want of time who never loses any. It is 

wonderful how much may be done if we 

are always doing.” 

- Thomas Jefferson

AHEAD OF THE

GAME
Site prep contractor fills a variety of roles



– JEFF ROBARDS
 Owner
 Jeff Robards Construction (JRC)

“ We’re big on the GPS grading...
We eliminate a lot of survey time and 
double handling of material...it’s a big 
time saver for us. ”

WINTER 2016         15

way I’ve always been—I don’t care 
if I’m on a shovel or if I’m in the of-
fice.  I do whatever it takes to make 
it better that day for everyone.”

In the late afternoon, Robards changes 
hats to start his “part-time” job—farming 
almost 1,000 acres in partnership with 
family. During the spring and fall he 
routinely works from 5:30 p.m. until 
well after sundown raising row-crops, 
and during other seasons keeping up 
with the chores that come with crops 
and 160 head of beef cattle.

“Time is just what you make of it, 
and I have to prioritize to keep things 
running on schedule,” Robards says. 
“I’m multitasking all the time.”

Robards got his start while still 
in high school grading yards with a 
skid steer loader. His dad worked as 
a plumber and built houses, so his 
job was to clean up around the new 
houses and grade the yards.

“I was using whatever farm tractor 
we could find and I just knew there 
was a better way to do it, and that’s 
when I came up with the skid steer 
loader,” he says. “At the time, I was one 
of the only people in the area to have 
one—it was sort of a niche market.”  

Site development specialist
Today, Jeff Robards Construction 

(JRC) specializes in site development 
work within a 60-mile radius of its 
home base south of Louisville—do-
ing everything from finished grading 
residential lots to moving 100,000 cu. 
yd. of dirt. Crews also install water 
and stormwater systems, as well as 
sanitary sewer systems in conjunc-
tion with the earthmoving work. The 
company also has a hauling division.

JRC clients include a mix of com-
mercial and residential customers. With 
the upswing in the economy, 80 percent 
of jobs this year have been devoted to 
site prep for residential development. 

The contractor has an extensive 
background in residential site devel-
opment projects, from single-family 
homes, to condominium/apartment 
sites, and subdivisions. If a challenge 
arises, JRC quickly finds the most eco-
nomical solution to keep the project 
moving to completion. 

JRC’s residential services 
include:

• Erosion Control 
• Construction Entrance 
• Clearing & Grubbing 
• Demolition 
• Earth & Rock Excavation 
• Hauling 
• Sanitary Sewer 
• Storm Sewer 
• Water Line 
• Water Services 
• Concrete  Sidewalk, Curb & Gutter 
• Retaining Walls 
• Finish Grade Streets & Parking Lots 
• Lot Grading & Building Backfill

During the recession, JRC ventured 
beyond its home territory and per-
formed government projects for the 
U.S. Army Corps of Engineers to stay 
busy. It built several large levies in 
Wabash, Indiana. A crew traveled to 
the North Carolina shoreline to con-
struct breakwalls out of large granite 
stone at Harker’s Island. 

“We went to the work wherever it 
was, and it paid off,” Robards says. 
“We were able to keep our people 
working by utilizing some of our 
large equipment on the levies, and 
we developed some good relation-
ships with the Army Corps people.”

During that period, JRC also built 
two infantry training ranges at Fort 
Knox south of Louisville. The job 
included mass earthmoving, plus 
construction and placement of 
stone retaining walls. It also built 
several 250-yard long wood-lined 

continued on page 16
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trenches and machine gun bunkers 
at its shop.

‘We manufactured our own product 
for this job,” Robards says. “During the 
winter, instead of running dozers, our 
guys were swinging hammers. But it 
kept everybody working.”  

Gaining an edge
In the course of its work, JRC utilizes 

a fleet of Cat® equipment—from 259D 
and 279D Compact Track Loaders on 
up to a D8T Dozer, a 621F Scraper 
and a 336E L Hydraulic Excavator. 

Grading accuracy is greatly en-
hanced by GPS technology on JRC’s 
dozers, enabling crews to complete 
mass earthmoving jobs faster and 
more accurately.   

“We’re big on the GPS grading, 
Robards says. “We eliminate a lot 
of survey time and double handling 
of material. You’ve got a 3D view 
of the job on the screen mounted 
in the cab, and with the operator 
monitoring that screen, it’s a big 
time saver for us. 

“We do a lot of GPS finish work 
with our motor grader,” he continues. 
“They say plus or minus an inch. But 
I want it plus or minus a quarter of 
an inch, and this technology provides 
us with that finer edge.”

That technology came into play 
last year when JRC served as a sub-
contractor on the 1.5-mile widening 
of Kentucky Highway 6, which runs 
right past his house. The job involved 
moving 520,000 cu. yd. of dirt/rock.

The key to successful completion 
of the project was the utilization of 
the D8T dozer with GPS technology 
and a bogie style bottom roller sys-
tem. Shot rock was placed on grade 
within a tight tolerance for the type 
of material used. 

“With the size of the D8 and the ac-
curacy it gave us, it made this project 
a success,” Robards said.

JRC utilizes Cat VisionLink® the 
Product Link™ to monitor machine 
hours as part of its maintenance pro-
gram. The technology aids Robards 
in monitoring fuel consumption, 
equipment utilization and a great 

deal more data from VisionLink that 
aids fleet management.

JRC utilizes drones to take pictures 
of jobsite progress, posting the im-
ages on Facebook or sending them to 
the customer to keep them updated.

“We can fly the drone over a site 
before we move any dirt,” Robards says. 
“It’s a timesaver for our field crews. 
If you have conditions that are not 
ideal to walk around or even drive a 
4-wheeler, we can still quickly capture 
the topo that we need with the drone.”

Dealer support
JRC counts on its Cat dealer, WHAYNE 

Supply, to keep its equipment fleet 
up and running at all times. On 
those rare occasions when it has an 
equipment issue, WHAYNE provides 
the contractor with a replacement 
machine on the spot.

“It’s probably the number one thing 
that draws me to them, because up-
time is our business,” Robards says. 
“We have only nine months to make a 
whole year’s worth of income because 
that’s the length of our construction 
season. So uptime is critical.”

Parts availability from WHAYNE is 
another plus for Robards. 

“I can pick the phone up and 
talk to somebody at WHAYNE’s 

parts and service department, and 
if they don’t answer they call back 
right away,” he says. “I can make a 
decision based on the information 
they give me. 

“I know I can count on the parts 
and service department at WHAYNE 
to give me a timely answer, and that’s 
important.” 

JEFF ROBARDS  
CONSTRUCTION 
(JRC)
 
Owner: Jeff Robards

Location: Shepherdsville, Ky.

Established: 1995

Employees: 40

Services: Residential site prep, 
underground utilities, retaining walls, 
surveying, hauling, snow and ice removal

Cat® Equipment: 259D Compact Track 
Loader, 279D Compact Track Loader 
(2), 315C L Hydraulic Excavator, 324D L 
Hydraulic Excavator, 336E L Hydraulic 
Excavator, 621B Scraper, 621E Scraper, 
621F Scraper, D6K2 LGP Dozer, D8T 
Dozer, 730 Articulated Truck, Vibratory 
Compactors: CP-433E; CP-563E; C556, 
CT660 On-Highway Truck, BA18 
Manual Angle Broom, 5500 Hammer
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Today you have to do more in less time just to stay 
competitive. You need essential information from 
your machines to make better equipment manage-

ment decisions. Data from your machines and analysis 
tools from your Cat® dealer combine to help you make 
timely decisions that will help you control costs, improve 
operations, manage people and reduce risk.

Whether you manage five machines or 100, the first 
step is understanding what your machine can tell you 
and how that information can make a difference to your 
bottom line.

Seamless equipment management technology will help 
drive your business forward. Cat EMSolutions offers you 
the ability to:

• Take maximum advantage of today’s machine technology
• Cut fuel costs through better scheduling and utilization 

• Know the location, health and efficiency of equipment
• Reduce total owning and operating costs through 

preventive maintenance, fleet optimization and life 
cycle planning 

• Receive alerts to problems before they happen with 
data, inspections and fluid analysis

• Secure expert recommendations on equipment main-
tenance and repair

• Track equipment location, speed and avoidance zones
• Reduce emissions by burning less fuel
• Make compliance reporting easier with better emis-

sions monitoring

For more information about implementing Cat  
EMSolutions on your jobsites, contact the equipment  
experts at our dealership or visit: Cat.com 

SMART 
 IRON

EMSOLUTIONS INCREASES EFFICIENCY AND PROFITS
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Decreasing machine idle time 
is key to improving your 
fleet’s fuel efficiency and 

your company’s profit margins. Idle 
time cannot be eliminated because 
of warm-up and shutdown require-
ments, but it can be controlled and 
reduced.

Here are seven sure-fire methods 
to reduce idle time:

1 EDUCATION – Reviewing fuel 
consumption data and fuel costs 

with employees helps educate them 
on idling’s effect on equipment, 
overall operation, and company 
profits.

2 LIMIT WARM UP TIME – Equip-
ment warm up time at the start 

of shifts varies by ambient tempera-
tures, but as rule of thumb warm up 
times can be limited to 5 minutes.

3 5-MINUTE IDLE RULE – If a ma-
chine idles for more than 5 minutes, 

shut it down. Restarting equipment 
uses less fuel than idling for extended 
periods of time. 

4 LIMIT COOL DOWN TIME – Ma-
chines should be idled when shifts 

end so that turbochargers and emis-
sion systems can cool and purge. In 
general, idling for two minutes at the 
end of the shift enables most equip-
ment to reach optimum shutdown 
temperatures. 

5 IDLE MANAGEMENT SYSTEMS 
– Some equipment is equipped 

with “auto-idle” or “engine idle man-
agement” systems. These systems 
monitor equipment parameters and 
automatically reduce engine rpm to 
idle rpm or below-normal machine 
idle rpm. Using these systems can 

reduce idle fuel consumption to less 
than 1 gallon per hour.  

6 BREAKS AND LUNCH – Don’t 
idle machines during breaks and 

lunch periods. Some operators do 
this to keep the cab at temperature.  
Systems such as engine off cab heaters 
and coolers can reduce the “need” to 
idle over breaks. 

7 MONITORING ASSET UTILIZA-
TION – Use telematics to monitor 

equipment use and set benchmarks 
to identify opportunities to reduce 
idling time.

Contact our dealership for ways 
to reduce your fuel costs, or visit  
cat.com/en_us/rethink-the-tank 
to learn more about improving 
fuel efficiency and your company’s  
bottom line. 

5THE
-MINUTE RULE

REDUCING IDLE TIME IMPROVES FUEL EFFICIENCY, PROFIT MARGINS



WE COVER LOUISIANA WITH
HIGH QUALITY RENTALS

800-766-4070

www.catrentalstore.com/louisiana-rents

ALL IN ONE PLACE. RIGHT AT YOUR FINGERTIPS.

HERE
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identity used herein, are trademarks of Caterpillar and may not be used without permission.

Louisiana Rents has a BIG reputation for providing the highest quality equipment 
from top manufacturers at an affordable rental price. In addition, we rent low hour 
equipment that is fully serviced by expert mechanics and ready to work when you 
are. We offer daily, weekly, and monthly rentals, along with competitive rates, on 
site delivery, and fast, knowledgeable service.

HERE ARE A FEW GOOD REASONS TO RENT FROM LOUISIANA RENTS: 

• No Capital Investment                    
• Eliminate Storage Costs        
• Supplement Your Core Fleet    
• No Maintenance Costs

• Try It Before You Buy It  
• Minimize Costly Breakdowns 
• Expert Responsive Service 
• Complete Your Job More Efficiently
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Sign up now to continue receiving your FREE  
copies of Infrastructure magazine!

LouisianaCat.com

Scan the QR Code with your 
smart phone to sign up to get 
your free issue of Infrastructure.
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Infrastructure delivers timely, informative about medium to 
large contractors who provide solutions to the challenges and 
concerns they face in today’s construction industry.

This first quarter issue is an annual Buyers’ Guide issue that 
contains all the new Cat products along with the complete 
product lineup of Cat medium to large products.

In the next three issues, you’ll read compelling, highly credible 
stories from contractors in their own words about how they use 
Cat machines to achieve more efficient, safer and more profitable 
jobsite operations.

To ensure you continue receiving free future issues of 
Infrastructure, please visit LouisianaCatInfrastructure.com 
or scan the code below to register to receive a digital version 
emailed directly to you.

If you have a success story that you would like to share and be 
considered for appearance in Infrastructure magazine, simply 
complete the form on the website. 
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